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The  May  Department  Stores  Company 


The  first  May  store  was  opened  in  1877  in 
Leadville,  Colorado,  by  the  company’s  founder, 
David  May.  A  few  years  later  he  moved  to  Denver 
and  opened  a  department  store  there.  From  that 
beginning  the  company  has  grown  into  a  nation¬ 
wide  retailing  operation. 

Today,  The  May  Department  Stores  Company 
is  one  of  titc  largest  retail  businesses  in  the  United 
States,  with  annual  sales  in  excess  of  683  million 
dollars  and  total  assets  of  over  500  million 
dollars.  May  operates  45  department  stores — 11 
downtown  stores  and  34  branch  stores— as  well  as 
four  shopping  centers. 

People  outside  the  department  store  business 
are  often  surprised  at  how  much  real  estate  is 
involved.  For  example,  it  requires  a  total  store  and 
service  building  floor  space  equal  in  area  to  more 
than  250  average-si/e  city  blocks  to  carry  on  the 
operations  of  this  company. 

In  a  peak  business  day,  our  garages  and  parking 
lots  can  handle  approximately  200,000  automo¬ 
biles.  The  company  has  2.750,000  customers  with 
credit  accounts,  and  an  average  of  40,000  em¬ 
ployes  to  serve  them  and  its  other  customers. 

The  May  Department  Stores  Company  has 
over  29,000  common  stockholders.  Incorporated 
in  1910,  the  company  has  paid  continuous  cash 
dividends  on  its  common  stock  since  1911,  the 
longest  record  of  any  department  store  company 
listed  on  the  New  York  Stock  Exchange.  The 
company  has  now  paid  195  consecutive  quarterly 
dividends. 

The  May  company’s  stores  are  located  in  large, 
growing  metropolitan  areas  in  the  East  and  South¬ 
east,  the  Midwest,  Mountain  States,  and  Pacific 
Coast.  Its  stores  are  in  and  around  the  following 
cities  (the  trade  name  of  the  main  store  in  each 
is  in  parentheses): 


AKRON,  OHIO 
(O'Neil's) 


BALTIMORE,  MARYLAND 
C The  Hecht  Co.) 


CLEVELAND,  OHIO 
(The  May  Co.) 
(Taylor’s) 


DENVER,  COLORADO 
(May— D&F) 


JACKSONVILLE,  FLORIDA 
(Cohen’s) 


LOS  ANGELES,  CALIFORNIA 
(May  Co.) 


PITTSBURGH,  PENNSYLVANIA 
(Kaufmann’s) 


ST.  LOUIS,  MISSOURI 
(Famous-Barr  Co.) 


WASHINGTON,  D.  C. 
(The  Hecht  Co.) 


YOUNGSTOWN,  OHIO 
(Strouss-Hirshberg) 


The  May  Department  Stores  Company  or  its 
subsidiaries  own  and  operate  four  regional  shop¬ 
ping  centers,  each  of  which  contains  a  May  branch 
department  store.  These  centers  are  in: 


ARLINGTON,  VIRGINIA  —  the 
Parkington  Shopping  Center 
west  of  Washington.  D.  C. 


JENNINGS,  MISSOURI  —  the 
Northland  Shopping  Center 
northwest  of  St.  Louis. 


LORAIN  COUNTY,  OHIO  —  the 
O'Neil-Sheffield  Center  midway 
between  the  northeast  Ohio 
cities  of  Elyria  and  Lorain. 


WEST  COVINA,  CALIFORNIA— 
the  Eastland  Shopping  Center 
25  miles  east  of  downtown 
Los  Angeles. 


The  fact  that  many  of  the  company’s  stores  do 
not  bear  the  May  name  reflects  past  acquisitions 
of  established  department  stores  by  The  May 
Department  Stores  Company. 
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And  of  Plans  for  the  Next  10  Years 


The  last  fiscal  year  marked  the  end  of  a  decade  in  which 
The  May  Department  Stores  Company  experienced  the  most 
rapid  growth  in  its  history.  The  larger  part  of  that  growth 
took  place  in  the  last  five  years,  and  was  intended  to  take 
advantage  of  the  opportunities  of  the  1950’s  and  to  prepare 
for  the  dynamic  markets  of  the  I960’s. 

The  rapid  increase  in  population  forecast  for  the  years 
ahead  offers  great  promise  to  our  company  with  its  nation¬ 
wide  facilities  in  rapidly-growing  markets.  Therefore,  this 
Annual  Report  reviews  more  than  a  single  year.  It  examines 
past  growth  and  current  management  planning  as  they 
relate  to  The  May  Department  Stores  Company  in  the  1 960’s. 
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NOTE  ON  SUBSIDIARY  COMPANIES 

The  May  Department  Stores  Company  has  a  number  of 
subsidiaries,  i.e.,  corporations  in  which  the  company  owns  a 
controlling  stock  interest.  All  of  our  subsidiary  companies  are 
wholly-owned. 

The  assets,  liabilities,  and  operating  results  of  all  but  two  of 
these  subsidiaries  are  included  in  the  financial  statements  of 
“The  May  Department  Stores  Company  and  Subsidiary 
Companies  Consolidated,” 

The  May  Stores  Realty  Corporation  and  The  May  Stores 
Shopping  Centers,  Inc.,  have  substantial  assets  and  long-term 
debt,  and  their  operations  and  financial  positions  are  reported 
in  separate  statements.  The  net  investment  in  these  subsidiaries 
and  their  net  earnings  after  taxes  are  included  as  such  in  the 
statements  of  “The  May  Department  Stores  Company  and 
Subsidiary  Companies  Consolidated.”  These  two  subsidiaries 
are  referred  to  as  “Real  Estate  Subsidiaries  Not  Consolidated” 
or  “Unconsolidated  Subsidiaries.” 
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for  The  May  Department  Stores  Company 
and  Subsidiary  Companies  Consolidated 


NOTE:  The  Hccht  Company  was  consolidated  with  The  May  Department  Stores  Company  on  February  2, 
1959.  Comparative  data  for  the  fiscal  year  ended  January  31,  1959,  have  been  adjusted  to  include 
operations  of  The  Hccht  Company  and  make  the  comparisons  between  the  two  years  more  meaningful. 

SALES  AND  EARNINGS 

Year  Ended 


1-31-60  1-31-59  T  Increase 

Net  Sales  .  .  .  .  .  .  .  .  $683,964,000  $645,138,000  6.0  % 

Earnings  Before  Federal  Taxes  on  Income  .  47,894,000  43,535,000  10.0 

Federal  Taxes  on  Income  .  .  .  .  .  .  .  24,119,000  22,073,000  9.3 

Net  Earnings .  .  .  .  .  .  .  .  .  23,775.000  21,462,000  10.8 

Per  Common  Share  .  .  .  .  .  .  .  .  $3.28  $2.95  11.2 

DISPOSITION  OF  EARNINGS 

Dividends  Paid — Preferred  ......  1,247,000  1,252,000 

—Common  .  .  .  ...  15,083,000  14,602,000*  3.3 

— Common  per  Share  .  .  .  $2.20  $2.20 

Earnings  Retained  in  the  Business  .  .  .  .  7,445,000  5,608,000  32.8 

*$2.20  on  May  stock,  plus  dividends  paid  by  The  Hecht  Co. 

FINANCIAL  POSITION  1-31-60 

Working  Capital . $218,016,000 

Current  Asset  Ratio . 3.4  to  1 

AccountsandNotesReceivable.net .  133,748,000 

Merchandise  Inventories .  80,603,000 

Merchandise  on  Order .  32,387,000 

Property,  Plant  and  Equipment,  net .  103,718,000 

Long-Term  Debt .  84,278,000 

CAPITAL  STOCKS 
Preferred  Shares  Outstanding — 

$3.75  Cumulative  Preferred  Stock  (1945) .  127,965 

$3.40  Cumulative  Preferred  Stock .  97,097 

$3.75  Cumulative  Preferred  Stock,  1947  Series .  77,307 

3%  %  Cumulative  Preferred  Stock  (1959)  .  .  .  36,671 

Common  Shares  Outstanding .  6,871,677 

Common  Stock  Equity  (Book  Value) . $227,724,000 

Book  Value  per  Common  Share .  .  • . .  $  33.14 

REAL  ESTATE  SUBSIDIARIES  NOT  CONSOLIDATED 

Property,  Plant  and  Equipment,  net  .  .  .  .  . . .  $  80,968,000 

Long-Term  Debt  .  .  .  . . .  .  .  .  .  .  .  .  76,455,000 

Net  Earnings  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  523,000* 

*  Included  in  consolidated  earnings  above. 


3 


Reproduced  with  permission  of  the  copyright  owner.  Further  reproduction  prohibited  without  permission. 


St.  Louis,  Missouri 
April  28,  1960 


The  May  Department  Stores  Company  had  one 
of  its  best  years  in  fiscal  1959.  Earnings  and  sales 
were  the  highest  in  history.  Because  of  the  in¬ 
creased  number  of  shares  outstanding,  earnings 
per  common  share  did  not  reach  our  previous 
record  level  but  were  higher  than  all  but  two  pre¬ 
vious  years. 

Operations  and  profits  have  already  begun  to 
show  the  favorable  results  of  growth  in  recent 
years.  We  expect  sales  and  earnings  in  the  years 
ahead  to  benefit  even  more  noticeably  from  recent 
and  planned  developments  of  new  branch  depart¬ 
ment  stores  and  shopping  centers,  and  from  ex¬ 
pansion  into  important  new  market  areas. 

Moving  into  the  1960’s,  the  company  is  en¬ 
gaged  in  the  construction  of  more  new  retailing 
and  service  facilities  than  ever  before.  We  have 
begun  a  5-year,  $100,000,000  expansion  and 
modernization  program  in  some  of  the  largest  and 
most  rapidly-growing  retail  markets  in  the  U.  S. 
Its  purpose  is  to  place  the  company  and  its  stock¬ 
holders  in  a  position  to  realize  maximum  benefits 
from  coming  increases  in  population  and  con¬ 
sumer  spending. 


SALES  AND  EARNINGS 


Net  sales  for  the  1959  fiscal  year  were 
$683,964,000,  up  $38,826,000  or  6  per  cent,  over 
1958  sales.  The  steel  strike  slowed  down  the  U.  S. 
economy  as  a  whole  in  the  last  half  of  1959, 
but  had  only  a  minor  effect  on  the  company’s 
sales  volume.  Our  stores  in  the  industrial  centers 
of  northeast  Ohio  and  western  Pennsylvania  regis¬ 
tered  sales  gains  in  1 959. 

Behind  1959's  sales  performance  was  our  rapid 
growth  in  branch  department  store  coverage.  The 
branch  store  percentage  of  our  total  sales — 43  per 
cent  last  year — will  rise  steadily  as  more  branches 
are  opened.  We  anticipate  that  this  will  have  an 
increasingly  beneficial  influence  on  earnings. 


Net  income  was  $23,775,000  in  1959,  higher 
than  in  any  previous  year  although  the  company 
absorbed  many  expenses  involved  in  the  acquisi¬ 
tion  and  integration  of  the  Cohen’s  and  Hecht 
stores  with  our  own  operations.  Total  net  income 
in  1 959  was  1 0.8  per  cent  above  the  $21 .462,000 
earned  in  1958. 

After  deducting  dividends  on  preferred  stock, 
net  earnings  amounted  to  $3.28  per  share  of  com¬ 
mon  stock  outstanding,  as  compared  to  $2.95  per 
share  in  the  1958  fiscal  year.  Cash  dividends  paid 
during  the  year  amounted  to  $2.20  per  share  of 
common  stock,  or  67  per  cent  of  earnings. 


FINANCE  AND  REAL  ESTATE 


The  company  and  its  unconsolidated  real  estate 
subsidiaries  spent  $21,800,000  in  1959  for  new 
branch  store  and  shopping  center  construction  and 


Morton  D.  May  of  St.  Louis  (center).  President,  examines 
shopping  center  plans  with  Lincoln  Gries  of  Akron  (left), 
Executive  Vice  President  in  charge  of  all  store  opera¬ 
tions,  and  David  May  ll,  of  Los  Angeles,  Executive  Vice 
President  in  charge  of  finance  and  real  estate. 
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for  remodeling  existing  stores  as  compared  to 
$20,100,000  the  year  before.  We  plan  to  spend 
more  than  $40,000,000  for  these  purposes  in  1 960, 
in  the  initial  stages  of  our  five-year  expansion  and 
modernization  program.  This  $  1 00,000,000  pro¬ 
gram  will  not  require  new  equity  financing.  It  is 
anticipated  that  adequate  funds  will  be  provided 
by  a  30-year,  5%,  $50,000,000  mortgage  loan 
combined  with  the  cash  How  from  depreciation 
and  retained  earnings.  This  mortgage  loan  was 
obtained  late  in  1959  from  a  large  insurance 
company  through  an  unconsolidated  subsidiary. 
The  May  Stores  Shopping  Centers,  Inc. 

The  major  part  of  the  funds  obtained  in  this 
long-term  loan  were  transferred  to  the  parent  com¬ 
pany  in  payment  for  purchased  stores  and  for 
indebtedness  of  other  subsidiaries  which  were 
merged  into  The  May  Stores  Shopping  Centers, 
Inc.  The  portion  of  the  funds  not  used  for  im¬ 
mediate  requirements  was  invested  in  short-term 
securities  timed  to  mature  as  funds  are  needed  for 
scheduled  construction.  As  of  January  31,  1960. 
short-term  securities  owned  by  the  parent  com¬ 
pany  amounted  to  $61,494,000  and  $6,778,000 
of  such  securities  were  held  by  The  May  Stores 
Realty  Corporation. 

The  company  also  consummated  in  1959  a 
previously  arranged,  5-year.  V'<  term  loan  for 
$20,000,000  to  augment  interim  working  capital. 

Long-term  debt  of  the  company  and  consoli¬ 
dated  subsidiaries  was  $84,278,000  as  of  January 
31,  1960,  and  $76,455,000  for  the  unconsolidated 
real  estate  subsidiaries.  The  company's  invest¬ 
ment  in  property,  plant  and  equipment  stood  at 
$103,718,000  and  that  of  these  subsidiaries  at 
$80,968,000,  or  a  total  of  $184,686,000. 


Property,  Plant  &  Equipment 
Less  Reserve  for  Depreciation 


May  Dapartmnl 
Slarei  Company 

1959  $103, 718,000* 

1958  144,274,000 

1957  119,974,000 

1956  121,611,000 

1955  116,694,000 


Real  Eetale 
Subtldiarlei 


30,419,000 

19,171,000 


Tolol 

$184,686,000 

174,693,000 

139,145,000 

121,611,000 

116,694,000 


lie  May  Store,  Shopping 


marketable  securities  resulting  from  the  1959 
financing  for  expansion  and  interim  working  capi¬ 
tal.  The  ratio  of  current  assets  to  current  liabilities 
stood  at  3.4  to  I  at  year  end,  as  compared  to  3  to  1 
at  the  beginning  of  fiscal  1959. 

Merchandise  inventories  rose  from  $76,388,000 
to  $80,603,000  during  the  year.  The  1939  ratio 
of  sales  to  year-end  inventory  was  8 Vi  to  1,  up 
slightly  from  the  preceding  year. 

As  of  January  31,  1960,  accounts  and  notes 
receivable  totalled  $133,748,000,  after  allow¬ 
ance  for  doubtful  accounts  and  deferred  carrying 
charges,  compared  with  $134, 133,000  at  the  end 
of  1958.  In  order  to  change  the  accounting  for 
tax  purposes  of  the  Hecht  Washington  store  to  the 
method  used  by  the  other  stores  of  the  company, 
all  instalment  accounts  of  that  store  ( amounting 
to  $15,553,000)  were  sold  as  of  January  31. 


WORKING  CAPITAL 


Working  capital — current  assets  less  current 
liabilities — amounted  to  $2 1 8,0!  6,000  at  the  end 
of  the  1959  fiscal  year  compared  to  $  1 61,005,000 
last  year.  This  reflects  the  increase  in  cash  and 


CASH  FLOW 


Depreciation  and  amortization,  including  real 
estate  subsidaries  not  consolidated,  totalled 
$  1 2,97 1 ,000  in  1 959  as  compared  to  $  1 1 ,760,000 
in  1958.  Combined  with  earnings,  depreciation 
brought  total  cash  flow  of  the  companies  to  a 
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Mission  Valley  Shopping  Center 
The  company  is  developing  this  large, 
regional  shopping  center  in  the  San 
Diego  area  under  a  partnership  ar¬ 
rangement  with  the  original  owners 
of  the  80-acre  site.  With  an  ownership 
interest  in  the  center,  the  company  will 
share  in  the  profits  from  its  operation, 
a  logical  arrangement  in  view  of  the 
dominant  role  that  will  be  played  by 
the  center's  May  company  department 
store  in  attracting  customers  for  the 
entire  center.  The  company  and  its 
subsidiaries  now  own  and  operate  four 
shopping  centers  and  are  completing  a 
fifth  in  Denver.  Mission  Valley  will  be 
the  sixth  to  go  into  operation,  and  the 
company  is  preparing  to  build  a  seventh 
large  shopping  center,  outside  Los 
Angeles,  under  a  partnership  arrange¬ 
ment  with  the  site  owner  similar  to  that 
in  effect  at  Mission  Valley. 


1959 

1958 

1957 

1956 

1955 


new  high  of  $5. 1 7  per  share  of  common  stock,  as 
compared  to  $4.67  per  share  in  1958. 

We  obtain  an  exceptionally  high  cash  flow  from 
depreciation  per  dollar  of  sales  for  a  department 
store  company  because  we  own  the  bulk  of  our 
real  estate.  This  flow  of  funds  into  the  business 
provides  an  important  source  of  capital  for  future 
growth. 

In  order  to  insure  the  continuity  of  its  opera¬ 
tions,  a  department  store  business  must  control — 
either  by  long-term  lease  or  ownership — the  land 
and  buildings  it  uses.  The  company’s  strong 
financial  position  has  enabled  it  to  own  most  of 
the  buildings  occupied  by  its  department  stores 
and  service  facilities.  This  has  resulted  in  a  low 


Rant!  Paid  By 

May  DepoMmnnt  Storai  Company 


3,928,000  4,007,000 

2,889,000  2,945,000 


2,672,000 


Rents  Received 

From  Shopping  Center  Tenonts 
By  Moy  D»pl.  Swrei  Co.  By  Subsidiary 

$1,349,000  $480,000 

1,564,000  — — 

614,000  - 

357,000  - 

331,000  - 


cost  of  operations  as  well  as  the  retention  for  the 
company  and  its  stockholders  of  the  future  values 
of  these  properties. 

In  addition,  as  the  table  on  this  page  shows,  a 
substantial  part  of  our  rent  is  paid  to  subsidiaries 
for  the  use  of  real  estate  they  own  or  control,  and 
rents  received  by  the  company  and  its  subsidiaries 
from  shopping  centertenants  have  been  increasing. 


RESEARCH  AND  PLANNING 


Economists  forecast  that  the  population  increase 
in  the  1 960’s  will  be  accompanied  by  rising  per- 
capita  income.  We  believe  one  result  will  be  an 
increasing  demand  for  fashion,  or  distinctive  style, 
in  apparel,  home  furnishings  and  many  other  lines 
of  department  store  merchandise.  Keeping  abreast 
of  this  trend  requires  a  coordinated  development 
of  merchandising,  advertising,  sales  promotion, 
and  store  interiors  and  facilities. 

These  activities  are  going  on  step-by-step  in  our 
stores  to  enable  each  to  achieve  a  desired  fashion 
level.  However,  the  remodeling  last  year  of  three 
downtown  stores — in  Baltimore,  St.  Louis,  and 
Washington,  D.C. — gave  us  an  opportunity  to 
combine  physical  improvements  with  more  rapid 
changes  in  fashion  merchandising  at  those  stores. 
An  extensive  remodeling  of  the  Jacksonville  store 
’was  started  last  year  and  will  be  completed  in  the 
summer  of  1960. 
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We  are  continuing  a  very  active  program  of 
research  in  many  aspects  of  our  business.  Research 
is,  for  example,  an  important  preliminary  to  future 
expansion  planning.  Our  market  research  depart¬ 
ment  carries  on  continuing  studies  of  growth 
patterns  in  both  present  and  potential  store  areas. 
Merchandise  research  enables  us  to  anticipate 
changes  in  consumer  buying  habits  and,  in  co¬ 
operation  with  manufacturers,  to  develop  products 
to  meet  new  demands.  It  also  provides  a  constant 
flow  of  information  on  assortments,  price  lines, 
and  other  matters. 

In  the  field  of  store  operations,  we  are  develop¬ 
ing  applications  of  new  electronic  and  automatic 
equipment  as  a  means  of  performing  present  serv¬ 
ices  with  more  efficiency  and  at  less  cost.  Our  goal 
here  is  to  keep  our  expenses  of  doing  business  at 
a  reasonable  level  while  maintaining  good  cus¬ 
tomer  service. 


MANAGEMENT 


The  company  is  continuing  its  program  of 
management  development  and  the  centralization 
of  certain  management  functions.  This  will  not 
weaken  the  traditional  autonomy  of  our  store 
general  managers.  A  company  of  our  size,  with  its 
financial,  legal,  real  estate,  store  planning,  promo¬ 
tional  and  merchandising  experts,  can  provide 
valuable  assistance  to  store  managers  in  their  in¬ 
creasingly  complex  tasks. 

We  have  adopted  a  policy  of  mandatory  retire¬ 
ment  at  65  which  will  become  fully  effective  next 
January  31.  Certain  executives  will  then  retire. 
Their  successors  have  been  selected  from  within 
our  organization,  and  have  already  assumed  many 
of  the  responsibilities  of  their  new  positions.  The 
company  has  developed  a  substantial  pool  of 
trained  executives  at  its  various  stores  in  recent 
years. 


PERSONNEL  CHANGES 


Leo  J.  Wieck  has  announced  he  will  relinquish 
his  position  as  Vice  President  and  Treasurer  on 
May  3 1  in  order  to  organize  and  direct  his  own  in¬ 
vestment  company.  Mr.  Wieck  will  remain  on  the 
Board  of  Directors,  and  will  continue  to  advise 
the  company  on  financial  matters  and  on  invest¬ 


ments  for  its  employee  retirement  plans. 

It  is  planned  that  the  following  promotions  will 
become  effective  on  May  31,  1960: 

James  C.  Walsh,  Secretary  and  Assistant  Treas¬ 
urer,  will  be  elected  Vice  President  and  Treasurer. 
He  was  Vice  President  and  Treasurer  of  The  Hecht 
Co.,  joining  the  May  company  early  in  1959  on 
its  merger  with  Hecht. 

Roland  H.  Kolman.  now  an  appointed  Vice 
President  and  Assistant  Corporate  Controller, 
will  be  elected  a  Vice  President. 

It  is  also  contemplated  that  Mr.  Walsh  and  Mr. 
Kolman  will  be  elected  to  the  Board  of  Directors 
on  May  31, 1960. 

Lyle  M.  Allen,  formerly  a  member  of  the 
law  firm  that  serves  as  counsel  for  the  company, 
was  appointed  Vice  President  and  General 
Counsel  in  1959.  It  is  expected  that  he  will  be 
named  Secretary  on  May  31 . 

John  L.  Feudner,  Jr.,  who  became  General 
Manager  of  O’Neil’s  in  Akron  in  November,  1959, 
and  William  Winsberg,  who  became  General  Man¬ 
ager  of  Taylor’s  in  Cleveland  in  February,  1960, 
were  appointed  Vice  Presidents. 

*  *  *  *  *  * 

The  Board  of  Directors  last  February  accepted 
with  reluctance  the  request  of  Nathan  L.  Dauby 
to  retire  from  the  Board.  Mr.  Dauby  has  had  a 
long  and  distinguished  career  with  this  company. 
He  has  been  the  head  of  the  Cleveland  store  for 
more  than  50  years  and  was  elected  a  Director  and 
Vice  President  at  the  first  meeting  of  our  Board 
on  June  8,  1910.  The  prominent  position  of  our 
Cleveland  store  is  due  largely  to  Mr.  Dauby’s 
ability  as  a  merchant  and  executive.  He  has  made 
substantial  contributions  to  the  community  as  well 
as  the  company. 

On  behalf  of  the  Board  of  Directors,  I  want  to 
express  appreciation  to  our  stockholders,  officers, 
and  employees  for  their  contributions  to  the  suc¬ 
cess  of  our  company.  I  also  want  to  thank  our 
customers  for  their  continued  confidence. 

Respectfully, 

M.  D.  May, 

President 
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Expansion  into  New  Growth  Areas 
and  the  Strengthening  of  Existing  Markets 


The  May  Department  Stores  Company  became 
a  much  larger  and  stronger  retailing  operation  in 
the  1 950’s.  Almost  40  per  cent  of  last  year’s  sales 
were  made  in  cities  and  suburban  areas  that  did 
not  have  a  May  store  ten  years  ago.  The  company 
has  built  10  large  branch  department  stores  in 
populous,  fast-growing  suburbs  since  1950 — four 
in  the  Los  Angeles  area;  two  in  the  Cleveland  and 
two  in  the  St.  Louis  areas;  and  one  each  in  the 
Akron  and  Denver  areas.  In  addition,  the  com¬ 
pany  has  moved  into  two  new  metropolitan  centers 
—Washington,  D.  C.,  and  Jacksonville,  Fla. 

Store  space  operated  by  The  May  Department 
Stores  Company  increased  about  75  per  cent  in 
the  last  ten  years.  This  included  2,970,000  square 
feet  in  the  ten  new  branch  department  stores,  and 
620,000  square  feet  in  a  new  building  for  the 
Denver  downtown  store  and  an  addition  to  the 
Pittsburgh  downtown  store. 

How  important  has  this  expansion  been?  The 
company’s  sales  have  moved  up  steadily  in  the 
last  decade,  with  the  1959  total  74  per  cent  above 
1949.  Existing  branch  stores  arc  already  making 
a  substantial  contribution  to  earnings.  Branch 
store  benefits  to  earnings  will  increase  as  existing 
branches  reach  their  full  potential  and  others  now 
under  construction  and  planned  are  put  into  op¬ 
eration. 

The  importance  of  the  new  branch  stores  points 
up  the  need  for  the  management  of  a  national  de¬ 
partment  stores  company  to  anticipate  and  adjust 
to  population  changes  as  well  as  consumer  buying 
habits. 


While  concentrating  new  construction  in  the 
1950’s  in  its  suburban  branch  stores,  the  company 
also  made  significant  improvements  in  physical 
condition  and  operating  efficiency  at  its  downtown 
stores  and  increased  substantially  the  amount  of 
parking  available  for  these  stores.  The  downtown 
stores  remain  the  company’s  largest  volume  units 
providing  the  widest  range  of  goods  and  services. 


THE  10- YEAR  TREND  IN  EARNINGS 
AND  DIVIDENDS  PER  COMMON  SHARE 
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10  YEAR  GROWTH  IN  SALES 
(Millions  of  Dollars) 


THE  DIMENSIONS  OF  GROWTH 
IN  THE  LAST  TEN  YEARS 
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in  the  1960's 


The  construction  in  progress  and  planned  by 
The  May  Department  Stores  Company  is  based 
on  painstaking  market  research  and  evaluation. 
The  company’s  capital  spending  is  being  con¬ 
centrated  in  metropolitan  areas  of  above-average 
growth,  and  in  sections  within  those  areas  that 
are  presently  under-stored. 

Serving  all  income  groups  and  providing  a  wide 
range  of  merchandise,  the  company  is  in  an  excel¬ 
lent  position  to  profit  from  the  rapid  growth  of 
population  expected  during  the  1960’s.  However, 
this  growth  will  not  be  evenly  distributed  across 
the  U.  S. — thus  the  company’s  emphasis  on  mar¬ 
ket  area  research.  The  retail  markets  served  by 
the  company’s  45  stores  are  in  the  following 
regions  (population  and  growth  statistics  apply 
in  every  case  to  metropolitan  areas  and  are  taken 
from  published  but  unofficial  sources): 

The  East — The  May  company  operates  downtown 
stores  and  branches  in  and  around  Washington, 
D.  C.,  and  Baltimore.  The  population  of  the 
Washington  metropolitan  area  increased  40  per 
cent  in  the  1950's  and  is  expected  to  reach 
2,400,000  by  1965.  Washington  ranks  second 
among  U.  S.  metropolitan  areas  in  dollar  sales 
per  household,  and  is  comparatively  immune  to 
recession  because  of  federal  government  employ¬ 
ment.  Baltimore,  40  miles  northeast  of 
Washington,  has  a  population  of  1,700,000,  up 
23  per  cent  since  1950. 

The  Southeast — The  May  company  operates  the 
leading  department  store  in  Jacksonville,  which 
had  a  45  per  cent  increase  in  population  in  the 
1950’s  and  is  the  chief  industrial  city  of  Florida. 

Northeast  Ohio — The  May  company  operates  20 
downtown  and  suburban  stores  in  what  amounts 


to  a  Northeast  Ohio  “super-city,”  the  heavily- 
populated  region  south  of  Lake  Erie  that  includes 
the  metropolitan  areas  of  Akron,  Canton,  Cleve¬ 
land,  and  Youngstown.  This  is  a  larger  retail 
market  than  the  total  market  in  any  of  35  states, 
and  it  is  beginning  to  experience  new  growth  with 
the  opening  of  the  St.  Lawrence  Seaway. 

Pittsburgh — Sixth  largest  U.  S.  metropolitan  area, 
Pittsburgh  has  had  the  most  extensive  face-lifting 
of  any  U.  S.  city,  including  the  rebuilding  of  one 
quarter  of  its  entire  downtown  district.  In  the 
1950’s,  population  rose  to  2,400,000. 

St.  Louis — Population  of  this  “gateway  city” 
with  a  widely-diversified  industrial  base  rose  to 
2,000,000  in  the  1950’s  and  is  expected  to  reach 
2,300,000  by  1965.  The  metropolitan  area  in¬ 
cludes  St.  Louis  County,  where  two  of  the  com¬ 
pany’s  three  local  branch  stores  are  located  and 
which  is  one  of  the  fastest-growing  urban  counties 
in  the  U.  S. 

Denver — Only  two  other  metropolitan  areas  (San 
Diego  and  Los  Angeles)  among  the  first  40  had  a 
larger  percentage  increase  in  population  in  the 
1950’s  than  Denver,  where  population  rose  46 
per  cent  and  now  stands  at  900,000. 

Southern  California — The  fastest-growing  region 
in  the  U.  S.  One  May  company  downtown  store 
and  six  branches  serve  the  Los  Angeles  area, 
which  gained  48  per  cent  in  population  in  the 
1950’s,  now  has  about  6,500,000  residents,  and 
is  expected  to  become  the  largest  city  in  the  U.  S. 
The  other  Southern  California  market  is  1 35  miles 
to  the  south  in  San  Diego  where  the  company  has 
a  large  regional  shopping  center  and  department 
store  under  construction.  San  Diego’s  popula¬ 
tion  increased  about  66  per  cent  in  the  1950’s, 


to 
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now  is  about  1,000,000,  and  is  expected  to  reach 
1.200,000  in  1965. 

The  table  summarizes  construction  now  in 
progress.  Before  the  year  is  over,  the  company 
expects  to  start  building  a  large  new  branch  in 

northwest  Baltimore.  In  addition,  plans  are  being 
developed  for  a  shopping  center  with  a  300,000 
square-foot  May  company  branch  in  the  West 

San  Fernando  Valley  in  Los  Angeles.  Three  other 
branch  store  projects  are  in  earlier  stages  of 
planning. 

CONSTRUCTION  IN  PROGRESS 

The  May  Department  Stores  Company  and  Subsidiaries 

location 

Site 

Scheduled 

Completion 

Westland  Shopping 

Center 

7  miles  west 
of  downtown 

Denver 

3-level,  155,000 
sq.  ft.  branch  & 

41-acre  shopping 
center 

August,  1960 

Pannatown  Branch 

Southwest  of 

Cleveland 

4-level.  299,000 
sq.ft,  branch 

August,  1960 

Marlow  Heights 

Branch 

Southeast  of 
Washington  in 

Prince  Georges 

County.  Md. 

2-level,  168.000 
sq.  ft.  branch 

September,  1960 

Service  Building 

Addition 

Los  Angeles 

286,000  sq.  ft, 

September,  1960 

Service  Building 

Addition 

Pittsburgh 

316,000  sq.ft. 

Januaiy,  1961 

Mission  Valley 

Shopping  Center 

Near  an  Inter¬ 
change  on 

San  Diego's 

Mission  Valley 
Expressway 

4-level,  385,000 
sq.  ft.  branch  & 

80-acre  shopping 
center 

February,  1961 

Monroeville  Branch 

On  Route  22  out¬ 
side  Pittsburgh 
and  next  to  a  large 
shopping  center 

220,000  sq.  ft. 
branch 

March,  1961 

Service  Building 

Addition 

On  New  York  Avenue 
in  Washington,  D.  C. 

135,000  sq.  ft. 

October,  1961 
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DEPARTMENT  STORES 


AND  SUBSIDIARY 
COMPANIES  CONSOLIDATED 


STATEMENT  OF  NET  EARNINGS 

YEAR  ENDED  JANUARY  31,  I960 


NET  SALES  (including  leased  departments)  . 


COSTS  AND  EXPENSES: 

Cost  of  sales  and  other  expenses,  less 
credit  service  charges  and  other  income, 
exclusive  of  items  listed  below . $593,845,122 

Maintenance  and  repairs .  6,039,332 

Depreciation  and  amortization .  10,803,347 

Taxes  other  than  federal  taxes  on  income  .  .  14,068,626 

Rentals  (Note  J) .  10,000,723 

Interest  and  debt  expense,  less  interest 
income  of  $1,051,585  .  1,835,789 

Federal  taxes  on  income .  24,1 18,609 


NET  EARNINGS  OF: 

The  May  Stores  Shopping  Centers,  Inc.  ...  $  142,223 

The  May  Stores  Realty  Corporation  ....  380,302 

NET  EARNINGS . 

Sec  notes  to  financial  statements. 


12 


$683,964,154 


660,711,548 
$  23,252,606 

522,525 

$  23,775,131 
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STATEMENT  OF  ACCUMULATED  EARNINGS 
RETAINED  IN  THE  BUSINESS 

YEAR  ENDED  JANUARY  31,  1960 


BALANCE  AT  BEGINNING  OF  YEAR: 

The  May  Department  Stores  Company  and 

subsidiary  companies  consolidated  ...  $129,426,044 

The  Hecht  Company  and  subsidiaries 

consolidated .  28,324,586 

$157,750,630 

NET  EARNINGS  FOR  THE  YEAR  ....  23,775,131 


$181,525,761 

CASH  DIVIDENDS  PAID: 

$3.75  Cumulative  Preferred  Stock  (1945)  . 

$3.40  Cumulative  Preferred  Stock  .  .  . 

$3.75  Cumulative  Preferred  Stock, 

1947  Series  .  .  .  .'  .  .  .  .  . 

33A  %  Cumulative  Preferred  Stock  (1959) 

Common  Stock— $2.20  per  share  .  .  . 

BALANCE  AT  END  OF  YEAR 


STATEMENT  OF  ADDITIONAL  PAID-IN  CAPITAL 

YEAR  ENDED  JANUARY  31,  I960 


BALANCE  AT  BEGINNING  OF  YEAR: 

The  May  Department  Stores  Company  and 

subsidiary  companies  consolidated  ...  $17,068,546 

The  Hecht  Company  and  subsidiaries 

Consolidated  . .  2,089,503 

Excess  of  the  par  value  of  the  Hecht  common 
stock  over  the  par  value  of  827,633  shares 
of  May  common  stock  issued  therefor, 

less  expenses  of  issuing  stock  .....  9,222,246 

$28,380,295 

Excess  of  net  proceeds  received  over  par  value 
of  treasury  common  stock  sold  to  employees 

under  stock  option  plan .  775,424 

Excess  of  par  or  carrying  value  ($100  a  share) 
over  cost  of  preferred  stock  repurchased  .  .  94,585 

BALANCE  AT  END  OF  YEAR .  $29,250,304 


See  notes  to  financial  statements. 


$  481,144 

332,102 

292,808 

141,004 

15,082,643  16,329,701 

$165,196,060 
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DEPARTMENT  STORES 


AND  SUBSIDIARY 
COMPANIES  CONSOLIDATED 

BALANCE  SHEET 


ASSETS 


CURRENT  ASSETS: 

Cash . 

United  States  Government  and  other  marketable 
securities — at  cost  (aggregate  market 
$61,390,535) .  .  .  .  .  .  .  ... 

Accounts  and  notes  receivable  ( Note  C)  , 
Merchandise  inventories  (Note  D)  . 

Supplies  and  prepaid  expenses  .  .  . 

TOTAL  CURRENT  ASSETS  .... 

OVERPAYMENTS  OF  FEDERAL  TAXES 
ON  INCOME  claimed  for  the  six  years  ended 
January  31,1 947  as  a  result  of  the  use  of 
the  LIFO  basis  (Note  D)  ....... 

INVESTMENTS  AND  OTHER  ASSETS: 
Investments  in  and  advances  to  subsidiaries 
not  consolidated  (100%  owned) — at 


equity  in  net  assets  (Note  B)  .  .  .  .  $13,696,972 

Notes  receivable  . .  907,458 

Miscellaneous  .  .  ..  .  .  5,009,993 


PROPERTY,  PLANT  AND  EQUIPMENT 
(NoteE)  .  .  .  . . .  . 

DEFERRED  CHARGES — debenture  expense 
and  miscellaneous  .  .  .  .  .  . 

GOODWILL . 


See  notes  to  financial  statements. 


$  24,921,343 

61,494,438 

133,747,767 

80,603,059 

6,620,995 

$307,387,602 


5,990,000 

19,614,423 

103,718,494 

727,644 

$437,438,164 
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JANUARY  31,  1960 


LIABILITIES 

CURRENT  LIABILITIES: 

Accounts  payable  and  accrued  expenses  .  . 

Federal  taxes  on  income  .  . 

Long-term  debt  due  within  one  year .  . 

TOTAL  CURRENT  LIABILITIES  . 
LONG-TERM  DEBT  (Note  F) 

RESERVE  FOR  DEFERRED  CONTINGENT 
COMPENSATION  (Note  G)  . 


STOCKHOLDERS’  INVESTMENT: 

Preferred  Stock  (Note  H) . $  33,904,000 

Common  Stock  (Note  I)  ......  34,358,385 

Additional  paid-in  capital .  .  .  .  .  29,250,304 

Accumulated  earnings  retained  in  the  business 

(Notes  F  and  H).  .  '  .  .  .  ...  .  165,196,060 


$  54,365,346 
31,215,900 
3,790,439 

$  89,371,685 
84,277,536 

1,080,194 


262,708,749 


$437,438,164 
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NOTES  TO  FINANCIAL  STATEMENTS 


NOTE  A— PRINCIPLES  OF  CONSOLIDATION:  NOTE  D— INVENTORIES: 

The  consolidated  statements  include  all  subsidiaries  except 
The  May  Stores  Shopping  Centers,  Inc.  (formerly  May  Building 
Company  of  Missouri)  and  The  May  Stores  Realty  Corporation 
(each  wholly-owned),  for  which  separate  statements  arc  submitted. 

The  consolidation  of  The  Hccht  Company  with  The  May  Inventories  arc  slated  at  January  31,  I960  at  $16,294,000  less 

Department  Stores  Company,  on  February  2,  1959,  has  been  than  they  would  have  been  if  the  first-in,  first-out  principle  had 
accounted  for  as  a  pooling  of  interests.  been  applied  in  determining  cost. 


Merchandise  inventories  arc  determined  by  use  of  the  retail 
inventory  method  and  arc  stated  on  the  LIFO  (last-in,  first-out) 
basis,  which  is  lower  than  market. 


NOTE  B— INVESTMENTS  IN  WHOLLY-OWNED 
SUBSIDIARY  COMPANIES  NOT  CONSOI 1DATED: 

Investments  m  The  May  Stores  Shopping  Centers,  Inc.  und 
The  May  Stores  Really  Corporation  arc  stated  al  the  Company's 
equity  in  the  net  assets  thereof  Accumulated  earnings  of  these 
subsidiaries  in  the  amminl  ot  SS, 5i2,747  at  January  31,  I960  are 

business. 

NOTE  C— ACCOUNTS  AND  NOTES  RECEIVAHl  E: 


Accounts  and  notes  receivable  at  January 
follows 

Due  from  customers  • 

Regular  retail  accounts  .... 

Instalment  accounts  (less  $15,55 3,25ft  sold 

uithoiil  recourse)  . 

Other  accounts  and  notes  receivable  .  .  . 


Less  allowance  for  doubtful  accounts  and 
deferred  carrying  charges . 


$141,650,521 
7,902.754 
S 1 33,747,767 


In  the  year  ended  January  31,  1942,  the  Company  adopted  the 
LIFO  method  of  inventory  valuation  based  on  the  use  of  statistical 
indices.  Before  the  federal  income  tax  return  for  that  year  was 
filed,  the  Internal  Revenue  Service  took  the  position  that  retail 
organisations,  employing  the  retail  inventory  method,  would  not 
be  permitted  to  use  the  LIFO  method  employing  indices,  fn  1947, 
the  Tax  Court  of  the  United  States,  in  a  test  case  brought  by 
another  taxpayer,  clcaily  established  the  right  of  retailers  to  use 
this  method.  Accordingly,  in  the  yeui  ended  January  31,  1948,  the 
Company  resumed  the  use  of  the  I.1FO  method  originally  adopted 
in  the  year  ended  January  31,  1942.  By  application  of  the  LIFO 
method,  it  is  the  Company's  position  that  federal  taxes  on  income 
for  the  year  ended  January  31,  I960,  and  prior  years  have  been 
reduced  by  $8,605,000  Of  this  amount  $5,990,000  represents  over¬ 
payments  for  the  six  years  ended  January  31,  1947  and  $2,615,000 
the  reduced  provision  for  federal  income  taxes  for  the  thirteen 
ycuis  ended  January  31,  I960.  The  Internal  Revenue  Service  has 
disallowed  the  Company's  claims  for  refunds  for  the  years  ended 
January  31,  1942  through  January  31,  1947.  The  year  ended 
January  31,  1948  and  subsequent  years  arc  still  under  review  by 
the  Intcrnul  Revenue  Service.  The  Company's  present  intention  is 
to  bring  suit  to  establish  its  position. 


NOTE  E— PROPERTY,  PLANT  AND  EQUIPMENT:  Accumulated 

Property,  plant  and  equipment  ut  January  31,  1960  are  as  follows:  depreciation 

Cost  amortization 

Lund . .  .  $  12,593,278  S 

Buildings  and  building  equipment  substantially  all  on  owned  land.  .....  37,110,083  12,448,677 

Buildings  and  building  equipment  substantially  all  on  leased  land .  46,101,645  22,070,616 

Furniture,  fixtures  and  equipment. .  73,012,943  33,511,872 

Land  and  buildings  not  used  in  slore  operations . 4,498,073  1,566,363 

$173,316,022  $  69,597,528 

NOTE  F—  LONG-TERM  DEBT: 

Details  of  long-term  debt  at  January  31,  1960  are  as  follows: 

Sinking  fund  debentures: 

2%'  ;  sinking  fund  debentures  due  July  1,  1972,  less  $1 ,015,000  in  treasury .  . 

3%'  ;  sinking  fund  debentures  due  February  1, 1978,  less $845,000  in  treasury.  . . 

3>4';;  sinking  fund  debentures  due  March  1,  1980,  less  $1,933,000  in  treasury . .  .  .  .  . 

Unsecured  notes: 

4 %  notes  due  serially  to  November  25,  1964  . . . . 

3',';,  promissory  notes  due  April  1,  1968  . . . . . 

3Vi':;  promissory  notes  due  April  I,  1968  . . .  .  . . 

314';;,  promissory  notes  due  October  I,  1974  . . ............  . 

Mortgage  notes: 

3 Vi',-;  notes  due  December  1,  1977  .' . . . .  .  . 

37/s';;  notes  due  February  1,  1982.  .  .  . . . . . 

6%  notes  due  on  various  dates . . . . .  .  . . 


Net 

$  12,593,278 
24,661,406 
24,031,029 
39,501,071 
2,931,710 
$103,718,494 


$11,135,000 


22,655,000 


22,317,000 


17,000,000 

1,163,000 

3,850,000 

2,280,000 


2,297,692 

1,385,704 

194,140 

$84,277,536 


The  aggregate  imniimim  annual  sinking  fund  principal  pay¬ 
ments  required  in  respect  of  the  sinking  fund  debentures  arc 
$1,700,000  in  I960  and  1961:  $2,250,000  from  1962  to  1965; 
$2,500,000111  1966:  $2,750,000  from  1967  to  1971 :  $2,000,000  from 


1972  to  1976;  $2,100,000  in  1977  and  $1,000,000  in  1978  and  1979. 
Buell  issue  of  debentures  is  subject  to  redemption  (other  than  for 
sinking  fund)  at  any  time  prior  to  maturity  in  whole  or  in  part  at 
the  option  of  the  Company. 


The  unsecured  notes  require  annual  principal  payments  of 
approximately  $3,600,000  from  I960  to  1963;  $8,600,000  in  1964; 
$600,000  from  1965  to  1967;  $1,900,000  in  1968;  $120,000  from 
1969  to  1973  and  $720,000  in  1974. 


restrictions  and  (2)  additional  long-term  borrowing,  except  funded 
indebtedness  secured  by  certain  liens,  is  limited  to  approximately 
$15,300,000  at  January  31,  1960. 

NOTE  G— DEFERRED  CONTINGENT  COMPENSATION: 

Certain  employment  contracts  of  the  Company  provide  for 
payment  of  compensation  in  annual  instalments  after  termination 
of  employment,  provided  conditions  set  forth  in  the  contracts  are 
met.  Since  the  amount  of  this  compensation  will  be  deductible  for 
federal  income  tax  purposes  when  paid,  the  reserve  has  been 
provided  in  the  amount  of  the  estimated  net  cost  to  the  Company 
after  giving  effect  to  federal  taxes  on  income. 


The  mortgage  notes,  secured  by  certain  land,  buildings  and 
equipment,  require  monthly  payments,  including  interest,  of 
approximately  $28,000  from  I960  to  1962;  $23,000  from  1963  to 
1977  and  $8,000  from  1978  to  1982. 


Under  the  terms  of  the  respective  indentures:  (1)  consolidated 
accumulated  earnings  retained  in  the  business  of  approximately 
$63,053,000  at  January  31,  I960  arc  not  subject  to  any  dividend 


which  has  a  par  value  of  $100  a  share.  In  the  event  of  involuntary 
liquidation  the  holders  of  the  preferred  stock  ure  entitled  to  $100 
a  share.  Details  of  the  preferred  stock  at  January  31,  1960  are 
as  follows; 
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Shares 


Preferred  Stock: 

$3.75  Cumulative  Preferred  Stock  (1945)— redeemable  at  $103.50 a  share: 

Authorized  and  issued . 

In  treasury.  .  .  . . . . . 

Outstanding . .  .  . . . 

$3.40  Cumulative  Preferred  Stock— redeemable  at  $103.50  a  share: 

Authorized  and  issued . . .  .  .  . 

In  treasury . . . . 

Outstanding . . . . 

$3.75  Cumulative  Prfferreii  Stock,  1947  Series— redeemable  at  $100.00  a  share : 

Authorized  and  issued . . . 

In  treasury . .  .  . . . .  . 

Outstanding . . . . 

3V4'’{>  Cumulative  Preferred  Stock  (1959)— redeemable  at  $103.00  a  share: 

Authorized  and  issued . . . . 

Intreasury . . . . 

Outstanding . . . .  .  . . . 


131,935 

3,970 

127.965  $12,796,500 

101,503 

4,406 

97,097  9,709,700 

79,527 

2,220 

77,307  7,730,700 

41,440 

4,769 

36,671  3,667,100 

$33,904,000 


The  sinking  fund  provisions  of  the  outstanding  series  of  the 
Company’s  Preferred  Stock  require  that,  during  each  year  ending 
July  1  in  respect  or  the  $3.75—1945  series  and  the  $3.40  scries  and 
each  year  ending  January  31,  in  respect  of  the  $3.75 — 1947  series, 
the  Company  retire  at  least  one  per  cent  of  the  total  number  of 
shares  of  each  such  series  issued  prior  to  the  beginning  of  such 
year.  During  each  year  ending  December  31,  the  Company  is 
required  to  relirc  1,120  shares  of  the  334%  Cumulative  Preferred 
Stock. 

At  January  3 1 , 1 960  the  restrictions  on  the  payment  of  dividends 
on  common  stock  were  identical  with  those  referred  to  under 
"Long-Term  Debt." 

NOTE  I— COMMON  STOCK: 

At  January  31,  I960  common  slock  (par  value  $5  a  share, 
authorized  10,000,000  shares)  consisted  of: 

Shares  Amount 

Issued .  7,196,403  $35,982,015 

In  treasury .  324,726  1,623,630 

6,871,677  $34,358,385 


its  subsidiaries.  To  January  31.  I960,  options  for  340,150  shares 
had  been  granted  at  prices  ranging  from  $28,625  to  $50.50  a  share 
(representing  the  market  prices  at  the  respective  dates  of  grant). 
In  addition,  in  connection  with  the  consolidation  with  Hccht.  the 
Company  assumed  options  for  7,486  shares  at  prices  ranging  from 
$24.33  to  $31.49.  During  the  year  ended  January  31,  I960,  options 
for  29,946  shares  were  exercised  at  an  aggtegate  price  of  $926,85 1 . 
Al  January  31.  I960,  52,364  shares  were  available  for  option  and 
options  for  257,290  shares  were  outstanding,  of  which  options  [or 
1 31,790  shares  were  exercisable. 

NOTE  J— LONG-TERM  LEASES: 

The  Company  had  ninety-three  leases  in  effect  at  January  31, 
1960  having  terms  of  more  than  three  years  after  that  dale.  These 
leases  provide  for  present  aggregate  minimum  annual  rentals  of 
approximately  $10,844,000  (of  which  $3,845,000  is  payable  to 
The  May  Stores  Shopping  Centers,  Inc.  and  $2,922,000  is  payable 
to  The  May  Stores  Realty  Corporation),  plus  in  certain  instances 
real  estate  taxes  (such  amounts  being  included  in  taxes)  and  other 
expenses  and,  in  respect  of  some  of  the  leases,  additional  amounts 
based  upon  percentages  of  sales. 

NOTE  K— RETIREMENT  PLANS: 


Under  the  Company's  Stock  Purchase  Plan 
stockholders  in  1951,  400,000  shares  of  contmt 
optioned  and  sold  to  management  employees  of  t 


ment  plans  amounted  to 
1 960  of  which  $315,000 
Al  January  3 1,  1 960  (he 
[tproxi  mated  $2,500,000. 


BOARD  OF  DIRECTORS  AND  STOCKHOLDERS,  April  15,  1960 

The  May  Department  Stores  Company, 

St.  Louis,  Missouri. 

We  have  examined  the  accompanying  balance  sheet  of  The  May  Department  Stores 
Company  and  subsidiary  companies  consolidated  as  of  January  31,  I960,  and  the  related 
statements  of  net  earnings,  of  accumulated  earnings  retained  in  the  business  and  of 
additional  paid-in  capital  for  the  year  then  ended.  Our  examination  was  made  in 
accordance  with  generally  accepted  auditing  standards,  and  accordingly  included  such 
tests  of  the  accounting  records  and  such  other  auditing  procedures  as  we  considered 
necessary  in  the  circumstances. 

In  our  opinion,  the  financial  statements  referred  to  above  present  fairly  the  financial 
position  of  The  May  Department  Stores  Company  and  subsidiary  companies  consolidated 
at  January  31,  1960,  and  the  consolidated  results  of  their  operations  for  the  year  then 
ended,  in  conformity  with  generally  accepted  accounting  principles  applied  on  a  basis 
consistent  with  that  of  the  preceding  year. 

TOUCHE,  ROSS,  BAILEY  &  SMART 
Certified  Public  Accountants 

St.  Louis,  Missouri 
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THE  MAY  STORES  SHOPPING  CENTERS,  INC. 


BALANCE  SHEET -JANUARY  31,  I960 

ASSETS 

Cash  . . . . . 

Accounts  receivable  . . 

Prepaid  taxes  and  other  expenses  . . 

Investments  and  other  assets . 

Property,  plant  and  equipment,  at  cost: 

Land  . . . . .  $  7,406,420 

Buildings  and  building  equipment  on  owned  land  (less  accumu¬ 
lated  depreciation  of  $16,731,775)  .  .  . . .  .  $45,920,656 

Buildings  and  building  equipment  on  leased  land  (less  accumulated 

amortization  of  $6,042,280).  . . .  10,132,694 

Furniture,  fixtures  and  equipment  (less  accumulated  depreciation 

of  $187,343)  . . .  .  . . .  __  347V76I  56,401,111 

Deferred  debt  expense  and  miscellaneous . . 


'LIABILITIES 

Accounts  payable  and  accrued  expenses . .  .  .  . 

Federal  taxes  on  income  .  .  . . . 

Due  to  The  May  Department  Stores  Company . 

Notes  payable : 

5'  ,' ,  due  November  1 ,  1989  (including  $747,400  due  within  one 


year)  . . .  .  . . . .  $49,818,950 

5W  '„.  due  December  1 .  1988  (including  $59,740  due  within  one 

year) .  3,943,296 

Stockholder’s  investment : 

Common  stock,  par  value  $100  a  share: 

Authorized,  issued  and  outstanding,  50,000  shares.  ......  $  5, 000, 000 

Accumulated  earnings  retained  in  the  business  .  4,026,291 


STATEMENT  OF  NET  EARNINGS— YEAR  ENDED  JANUARY  31,  1960 

REVENUE. 

Rents: 

The  May  Department  Stores  Company . . $  1,924,332 

Other  tenants . ............  1,291,850 

Interest  on  investments . .  .  . . .  .  24,519 

EXPENSE. 

Depreciation  and  amortization . . .  •  $  963,743 

Taxes  other  than  federal  taxes  on  income . . .  315,292 

Rentals  .  . . . .  267,500 

Interest  and  debt  expense, . . . .  801,631 

Other  expenses  .  . . . . . . .  557,374 

EARNINCiS  BEFORE  FEDERAL  TAXES  ON  INCOME. . . 

FEDERAL  TAXES  ON  INCOME . . .  .  ■  •  ..... 

NET  EARNINGS . . . 


STOCKHOLDER’S  INVESTMENT— YEAR  ENDED  JANUARY  31,  I960 


S  115,000  $  685,000 

4,885,000  685,000* 

$5,000,000  $  . 


Balances  at  February  I,  1959  .  .  . . . .  .  . 

Increase  in  common  stock  issued  in  the  merger  with  other  wholly- 
owned  subsidiaries  of  The  May  Department  Stores  Company, 

effective  November  t,  1959  . . 

Net  earnings  for  the  year . . . 

Balances  at  January  31,  1960  . . .  . 

♦Indicates  deduction. 


63,807,531 

619,989 

$66,349,934 

$  626,906 

379,766 
2,554,725 


53,762,246 


9.026,291 

$66,349,934 


$  3,240,701 


2,905,540 
$  335,16! 

192,938 
$  142,223 


S  854,901 


3,029,167 

142,223 

$4,026,291 


MERGER: 

Effective  November  I,  1959  the  Conjpany  (formerly  May 
Building  Company  of  Missouri)  merged  with  six  wholly-owned 
subsidiaries  of  The  May  Department  Stores  Company. 
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THE  MAY  STORES  REALTY  CORPORATION 


BALANCE  SHEET-JANUARY  31,  I960 

ASSETS 

Cash,  including  deposit  with  trustee  of  $1,100,000  . 

United  States  Government  and  other  marketable  securities— at  cost 
plus  accrued  interest  (aggregate  market  $6,783,682)  ....... 

Accrued  rents— The  May  Department  Stores  Company  ...... 

Property,  plant  and  equipment,  at  cost : 

Land  . . .  $  3,073,286 

Buildings  and  building  equipment  on  owned  land  (less  accumulated 

depreciation  of  58,691, 219) . .  $13,984,572 

Building  and  building  equipment  on  leased  land  (less  accumulated 

amortization  of  SI,  144,296) . . . .  102,582  14,087,154 

Deferred  debt  discount  and  expense  .  . . . 

LIABILITIES 

Accrued  interest  and  other  expenses . . 

Federal  taxes  on  income  .  . . . 

General  Mortgage  Bonds,  5%,  Sinking  Fund  Series,  due  February 
15,  1977  (annual  sinking  fund  requirements  $500,000  in  1960, 

varying  amounts  thereafter  through  1977) . 

Stockholder’s  investment : 

Common  stock,  no  par  value: 


Authorized— 12,500  shares;  issued  and  outstanding— 6,095  shares  $  609,500 

Accumulated  earnings  retained  in  the  business : 

Balance  at  beginning  of  year . .  $  1,126,154 

Net  earnings  for  the  year.  .  . .  380,302  1,506.456 


$  1,157,313 

6,777,690 

1,493,747 


17,160,440 

492,666 

$27,081,856 


$  553,797 

412,103 


2,115,956 

$27,081,856 


STATEMENT  OF  NET  EARNINGS- YEAR  ENDED  JANUARY  31,  I960 


REVENUE 

Rents— The  May  Department  Stores  Company . .  .  . . .  $  3,383,250 

Interest  on  investments  . . . .  63,794  $  3,447,044 

EXPENSE 

Depreciation  and  amortization . .  $  1,203,465 

Interest  and  debt  expense . . . .  .  1,305,743 

Other  expenses . . .  .  . . . .  24,134  2,533,342 

EARNINGS  BEFORE  FEDERAL  TAXES  ON  INCOME.  ............  $  913,702 

FEDERAL  TAXES  ON  INCOME.  .  . . . .  533,400 

NET  EARNINGS  . . . .  $  380,302 


GENERAL  MORTGAGE  BONDS: 

The  General  Mortgage  Bonds  are  secured  by  a  lien  on 
certain  properties  with  an  aggregate  book  value  of  517,100,000, 
leases  on  which  arc  pledged  as  security  for  the  mortgage 
indebtedness. 


BOARD  OF  DIRECTORS, 

The  Mav  Stores  Realty  CoRPORATtON, 

St.  Louis,  Missouri. 

We  have  examined  the  accompanying  balance  sheet  of 
The  May  Stores  Realty  Corporation  as  of  January  31,  I960,  and 
the  related  statement  of  net  earnings  for  the  year  then  ended. 
Our  examination  was  made  in  accordance  with  generally  accepted 
auditing  standards,  and  accordingly  included  such  tests  of  the 
accounting  records  and  such  other  auditing  procedures  as  we 
considered  necessary  in  the  circumstances. 

In  our  opinion,  the  financial  statements  referred  to  above 
present  fairly  the  financial  position  of  The  May  Stores  Realty 
Corporation  at  January  31,  I960,  and  the  results  of  its  operations 
for  the  year  then  ended,  in  conformity  with  generally  accepted 
accounting  principles  applied  on  a  basis  consistent  with  that  of 
the  preceding  year. 

TOUCHE,  ROSS,  BAILEY  &  SMART 
Certified  Public  Accountants 

St.  Louis,  Missouri 


April  15,  I960 
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DEPARTMENT  STORES 


YEAR  ENDED  JANUARY  31  1960 

OPERATING  STATISTICS 

Net  Sales  . .  $683,964,000 

Earnings  Before  Federal  Taxes  on  Income  .  47,894,000 

Federal  Taxes  on  Income .  24,119,000 

Net  Earnings  ...........  23,775,000 

Dividends  Paid — 

On  Preferred  Stock  .  .......  1,247,000 

On  Common  Stock . 15,083,000 

Earnings  Retained  in  the  Business  .  .  .  .  7,445,000 

Per  Common  Share — 

Net  Earnings  .........  3.28 

Dividends . 2.20 

Federal  Taxes  on  Income .  3.51 

Operating  Expenses,  Except  Those 

Shown  Below .  .  146,471,000 

Depreciation  and  Amortization  (1)  ...  10,803,000 

Maintenance  and  Repairs .  6,039,000 

Taxes,  Other  than  Federal  Income  ....  14,069.000 

Rental  Expense  .  .  .  .  .  .  .  .  10,001.000 

Interest  and  Debt  Expense  ......  1,836,000 

FINANCIAL  STATISTICS 

Working  Capital  . .  218,016,000 

Accounts  and  Notes  Receivable,  net  .  .  .  133,748,000 

Inventories . 80,603,000 

Property,  Plant  and  Equipment,  net  ...  103,718,000 

Total  Assets  .  .  . . 437,438,000 

Long-Term  Debt .  ...  84,278,000 

Preferred  Stock .  .  .  .  .  .  .  .  33,904,000 

Common  Stock  Equity  (book  value)  (2)  227,724,000 

REAL  ESTATE  SUBSIDIARIES 
NOT  CONSOLIDATED 

Net  Earnings .  523,000 

Depreciation .  2,167,000 

Rental  Expense .  268,000 

Taxes,  Other  than  Federal  Income  ...  315,000 

Federal  Taxes  on  Income  ......  726,000 

Interest  and  Debt  Expense  ......  2,107,000 

Property,  Plant  and  Equipment,  net  ...  80,968,000 

Total  Assets .  93,432,000 

Long-Term  Debt .  76,455,000 


TEN  YEAR 


19S9 

(Adjuatad  to  includt  Optra- 
Horn  ol  Th«  Hichl  Company) 

1959 

1958 

$645,138,000 

$540,982,000 

$533,657,000 

43,535,000 

37,351,000 

41,413,000 

22,073,000 

18,778,000 

21,191,000 

21,462,000 

18,573,000 

20,222,000 

1,252,000 

1,108,000 

1,122,000 

14,602,000 

13,179,000 

13,155,000 

5,608,000 

4,286,000 

5,945,000 

2.95 

2.90 

3.19 

(3) 

2.20 

2.20 

3.23 

3.12 

3.54 

146,317,000 

1 19,940.000 

117,699,000 

9,591,000 

7,931.000 

7,416,000 

4,671,000 

3,837,000 

3,857,000 

12,184,000 

10,143,000 

9,231,000 

7,935,000 

6,451,000 

5,833,000 

2,633,000 

2,177.000 

2,085,000 

161,005,000 

120,827,000 

116,084,000 

134,133,000 

101,474,000 

97,314,000 

76,388,000 

62,168,000 

61,708,000 

144,274,000 

124,479,000 

119,974,000 

408,418,000 

335,335,000 

334,084,000 

70,172,000 

58,152,000 

60,720,000 

34,257,000 

30,464,000 

30,475,000 

219,310,000 

175,589,000 

170,385,000 

569,000 

569,000 

395,000 

1,451,000 

1,451,000 

1,014,000 

249,000 

249,000 

_ 

260,000 

260,000 

9,000 

440,000 

440,000 

418,000 

1,367,000 

1,367,000 

1,285,000 

30,419,000 

30,419,000 

19,171,000 

34,756,000 

34,756,000 

29,463,000 

27,943,000 

27,943,000 

25,000,000 
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1957 

1956 

1955 

1954 

1953 

1952 

1951 

$521,444,000 

$494,366,000 

$444,371,000 

$454,149,000 

$447,548,000 

$424,991,000 

$416,689,000 

42,528,000 

39,538,000 

34,833,000 

34,043,000 

34,752,000 

32,834,000 

39,829,000 

21,742,000 

20,081,000 

17,837,000 

17,553,000 

18,593,000 

17,200,000 

18,458,000 

20,786,000 

19,457,000 

16,996,000 

16,490,000 

16,159,000 

15,634.000 

21,371,000 

1,140,000 

1,148,000 

1,171,000 

1,195,000 

1,209,000 

1,216,000 

1,222,000 

13,045,000 

11,220,000 

10,540,000 

10,478,000 

10,478,000 

10,478,000 

8.731,000 

6,601,000 

7,090,000 

5.285,000 

4,817,000 

4,472.000 

3,940,000 

11,418,000 

3.31 

3.10 

2.70 

2.62 

2.57 

2.47 

3.46 

2.20 

1.90 

1.80 

1.80 

1.80 

1.80 

1.50 

3.67 

3.39 

3.05 

3.01 

3.19 

2.95 

3.17 

1 14,987,000 

1 10,974,000 

102,339,000 

105,645,000 

103,580,000 

96,333,000 

91,611,000 

8,103,000 

7,240,000 

6,156,000 

5,952,000 

5,622,000 

4,906,000 

4.533,000 

3,315,000 

3,235,000 

2,804,000 

3,587,000 

3,461,000 

3,242,000 

2,821,000 

8,470,000 

7,404,000 

6,829,000 

6,831,000 

6,884,000 

6,279,000 

6,018,000 

2,779,000 

2,672,000 

2,140,000 

2,078,000 

2,009,000 

2,014,000 

2,169,000 

2,122,000 

1,969,000 

1,209,000 

1,329,000 

924,000 

969,000 

494,000 

112,787,000 

112,444,000 

104,511,000 

112,690,000 

97,946,000 

91,706,000 

94,491,000 

92,129,000 

84,819,000 

70,865,000 

68,093,000 

65,980,000 

62,073,000 

62,327,000 

56,531,000 

59,162,000 

52,281,000 

51,135,000 

53,294,000 

49,004,000 

54,813,000 

121,611,000 

116,694,000 

102,095,000 

91,419,000 

85,115,000 

87,855,000 

74,288,000 

321,977,000 

313,102,000 

275,191,000 

266,641,000 

250,524,000 

241,804,000 

230,295,000 

61,257,000 

62,257,000 

38,757,000 

38,824,000 

22,244,000 

22,544,000 

15,350,000 

31,058,000 

31,353,000 

32,003,000 

32,187,000 

33,085,000 

33,262,000 

33,490,000 

162,602,000 

155,371,000 

147,541,000 

140,042,000 

134,405,000 

129,923,000 

125,965.000 

(1)  Amounts  shown  for  years  ended  January  31,  1959  and  prior  do  not  include 
depreciation  charged  to  miscellaneous  income. 

(2)  In  determining  common  stock  equity,  preferred  stocks  have  been  deducted  at 
redemption  prices  plus  accrued  dividends. 

(3)  $2.20  per  share  on  May  stock,  plus  dividends  paid  by  The  Hecht  Co. 
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